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PATRICK STRACUZZI REAL ESTATE TEAM
Serving you with all our heart!

Here’s What I

PROMISE
To Do Foryou!



2895 SE Ocean Blvd., Stuart, FL 34996

www.stracuz zi.com

772-283-9991 
800-889-0917

Patrick Stracuzzi
Broker/Owner

PICK UP THE PHONE  & TALK TO  PAT  
TODAY!

A REPUTATION FOR  
RESULTS!

COMMUNITY
♥

PATRICK STRACUZZI REAL ESTATE TEAM
Serving you with all our heart!



RELAX...

YOU WILL BE 
TREATED LIKE 
FAMILY!

The STracuzzi Family

Patrick Stracuzzi is the top selling Realtor on the Treasure Coast and helps more 
families move than any other Realtor. His team is ranked #1 on the Treasure Coast, 
29th in the United States and 45th in the WORLD,  for the largest international 
company  - RE/MAX - with franchises in over 98 countries and 90,000 agents 
strong. Patrick has flown all over the US to speak for companies and train and 
give his expert opinion on real estate. He is featured in the book “Billion Dollar 
Agent” and been quoted in “The New York Times”. He recently was asked to 
be on a panel of top realtors who help over 300 families year after year at The 
Certified Realtor Convention coming in the next few months in Las Vegas. He has 
received the highest international award for his company The Diamond Award as 
well as Hall of Fame Award and The Circle of Legends Award. He is most honored 
by being selected to be The Star of the Month by his mentor Howard Brinton and 
pays it forward by giving back to his industry by sharing his expert knowledge 
through educational CDs which have been produced and distributed to realtors 
worldwide through Star Power, a real estate education training company and his 
recently published book, “Magic Selling”. 

Patrick generously gives back to the community and believes in paying forward 
to too many charities to list. He is married to Susan his wife of over 30 years and 
together they have 4 children Patrick Sean, who works with Patrick, and his wife 
Molly Johnson Stracuzzi; daughter Lauren, who also works with Patrick and her 
husband Stephen Purkey; daughter Sarah who also joined the family business and 
their youngest son Jack. They also have a love of dogs and share their home with 
Guiness their German Shepherd.

They have 4 granddaughters - Lilly Grace, Ruthie, Amelia, Eleanor and a 
grandson, Eli! 



NO ONE SELLS MORE HOMES
ON THE TREASURE COAST  THAN

THE PATRICK STRACUZZI
REAL ESTATE TEAM

AT RE/MAX COMMUNITY

MORE
  EXPOSURE.

MORE
  KNOWLEDGE.

MORE
  SALES.

COMMUNITY
♥

PATRICK STRACUZZI REAL ESTATE TEAM
Serving you with all our heart!

Thank you for the opportunity to present my 
qualifications and marketing plan to

sell YOUR home.

Please take the time to read some of
the positive points enclosed

before our scheduled meeting. 

you!It will be an honor and privilege 
to work for...



TAKING 
CARE OF 
YOU, EVEN 
AFTER THE 
SALE!

PATRICK OFFERS YOU THE 
OPTION OF USING ONE OF HIS 

TRUCKS FOR YOUR MOVE

FREE OF CHARGE!



OVER 4
BILLION

NATIONAL BRAND IMPRESSIONS*

THE #1 NAME IN REAL ESTATE
Source: MMR Strategy Group study of unaided awareness.

WHAT’S AN IMPRESSION? The primary measurement of advertising reach, an impression is generated every time a person sees or hears an ad. In 2013, the RE/MAX media mix is 
projected to reach over 4 billion impressions in the U.S. alone. This means that every person in the country, on average, will encounter a RE/MAX promotion at least once a month.

TELEVISION
4.45 BILLION 
IMPRESSIONS
Major broadcast and cable networks,  
and Spanish language networks
Source: Projected 2013 National TV impressions based on National TV buy

©2013 RE/MAX, LLC. Each office is independently owned and operated. 130381

NATIONAL TV 
EXPOSURE
Percentage of television 
advertising impressions 
among major local and 
national real estate brands, 
based on ads purchased 
through nationwide buys. 
Source: Nielsen Monitor-Plus,  
full-year 2012

Century 21
10%

Coldwell
Banker
42%

RE/MAX

48%

 = 100 million

MEDIA EXPOSURE
RISMedia magazine cover, Margaret Kelly on Bloomberg, National Housing Report and Press Release

PRINT
3.79 MILLION IN 
CIRCULATION
Industry magazines: DS News, Personal Real Estate Investor, 
RISMedia, and REALTOR
Source: Projected circulation in 2013 provided by the individual publication media kits

REMAX.COM
42.69 MILLION 
VIEWS
Source: Adobe Omniture 1/1/2013-7/31/2013

ONLINE SEARCH
194 MILLION 
IMPRESSIONS
The RE/MAX SEM program optimizes exposure of  
remax.com in online search results.
Source: Google/Bing 3/1/2013-8/31/2013

RE/MAX SOCIAL
RE/MAX can be found on Facebook, Twitter, YouTube, LinkedIn, Google+, Pinterest and Instagram
Source: Monthly social data analytics available via Mainstreet 8/1/2012-7/31/2013

MORE THAN $130 
MILLION DONATED 
RE/MAX has supported Children’s Miracle Network 
Hospitals since 1992 and Susan G. Komen since 2002.

A playroom

Whether it’s a place to jump, play or go out of this world, we 
can help. At RE/MAX, we have nearly 90,000 agents to find the 
perfect fit, for all the things that move you.

What moves you?

find your agent
remax.com

©2013 RE/MAX, LLC. Each office independently owned and operated. 130294
Nobody in the world sells more real estate than RE/MAX.®

8Transcending Barriers: How Technology is Enabling Global Real Estate – Page 40

September 2013 $6.95

STRONGER 
THAN EVER
RE/MAX Helps Agents Stay 

Ahead in a Changing Market

www.rismedia.com
@RISMediaUpdates
facebook.com/rismedia

Dave Liniger, Chairman and  

Co-founder of RE/MAX
:

Inventory Improves; Sales, Prices Rise Higher 
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Days on Market 
62 

 
Months Supply  

of Inventory 
4.0 

17.0% 11.5% 

TRANSACTIONS 
SALES PRICE 

The July RE/MAX Housing Report 
showed a 1.5% increase in Closed 
Transactions over June, and a 17.0% 
increase over home sales in July 2012.  
July marks the 25th month in a row 
reporting higher sales than the same 
month in the previous year.  The 2013  
 

selling season continues to experience    
a broad-based housing recovery in all 
regions of the country.  Of the 52    
metro areas surveyed in July, 48 
reported higher sales than July 2012, 
with 39 reporting double-digit gains, 
including:  

 

Albuquerque, NM +43.8%  
Raleigh & Durham, NC +38.7% 
Chicago, IL +38.3% 
Boise, ID +36.8% 
Providence, RI +35.5% 
Indianapolis, IN +30.5% 

The housing recovery appears to be in full swing across the country.  For the 
18th month in a row, both home sales and prices are higher than the same 
month in the previous year.  July home sales were 17.0% higher than last July 
and the Median Price, $189,950 was 11.5% higher. The RE/MAX Housing 
Report, a survey of MLS data in 52 metropolitan areas, also reports that the 
inventory situation improved slightly in July. The lower availability of homes 
for sale has caused prices to rise significantly in 2013, but as inventory issues 
ease, the rate of rising prices should slow down.  At the rate of home sales in 
July, the number of months required to clear the entire inventory was 4.0, this 
indicates a market more favorable to sellers.  

 
 

“Low inventory has been a serious concern this year, but with rising 
prices and fewer underwater homeowners, we’re starting to see more 

homes come on the market, resulting in inventory levels that are turning 
around. Mortgage rates remain at historic lows, and home affordability 

is very attractive compared to historic levels.” 
Margaret Kelly, CEO of RE/MAX, LLC.   
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Contact: Shaun White 
VP, Public Relations 
RE/MAX, LLC 
(303) 796-3405 
shaunwhite@remax.com 
 

 
 
 
 
 
 
 
 

RE/MAX Ranked #1 in National Report   
Power Broker Report Shows RE/MAX Agents Most Productive  

 
DENVER, CO – RE/MAX agents continue to lead the industry, ranking as the 
most productive among the elite national real estate franchises, according to 
preliminary results from the 2013 RISMedia Power Broker Report Top 500.  
The Report showed the productivity of RE/MAX agents was more than double 
the average of all other competing agents in 2012.  An analysis of the data also 
showed that 71 RE/MAX brokerages were among the best 100, when ranked by 
transaction sides per agent.   

“Year after year, RE/MAX agents outperform their national competitors,” said 
RE/MAX CEO Margaret Kelly. “Whether it’s in the difficult market we saw a 
couple of years ago or the rapidly recovering market we have today, consumers 
know very well which agents are best able to help them with all their real estate 
needs.”   
 
According to the Report, in 2012, RE/MAX agents averaged 16.9 transaction 
sides each – an increase of 11% over their 2011 performance.  The average for 
all other agents in the report was just 8.1 sides.    
 
“The numbers are a tribute to the professionalism and dedication of each and 
every one of our agents and offices,” said Kelly.  “They’ve never been satisfied 
with just doing what’s expected.  They’re always going above and beyond.” 
 
The preliminary report ranked the country’s 500 best performing brokerages by 
total transaction sides.   RE/MAX led all competitors by qualifying the most 
brokerages, 116, among the 500 participating brokerages. 
  
RISMedia will release a final Power Broker report later this spring, which will 
include a total of 1,000 brokerages.  The preliminary data was published in this 
month’s edition of RISMedia’s Real Estate magazine. 

For more information about the Power Broker Report, visit www.rismedia.com 

For more information on the RE/MAX network, please visit: www.remax.com, 
or www.joinremax.com.  
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RE/MAX COMMERCIAL
Not included in impressions

A BETTER WAY  
in Commercial Real Estate

   OFFICE

INDUSTRIAL

 MULTI-FAMILY

 RETAIL

 LAND

 HOSPITALITY

 DISTRESSED/REO

 BUSINESS BROKERAGE

remaxcommercial.com

ACCESS OVER A

featuring more inventory than any other  
commercial brokerage network website.

©2013 RE/MAX, LLC. All rights reserved. Each office is independently owned and operated.  121333

DISCOVER 

  
remaxcommercial.com

©2013 RE/MAX, LLC. All rights reserved. Each office is independently owned and operated.  121396 September 18-20, 2013

THE RE/MAX COLLECTION
Not included in impressions

November 3-4, 2013

For all the things 
that move you. 

Discover 
The RE/MAX Collection.

EVERY DAY 
IS A SPA DAY

Fine Homes & Luxury Properties 

theremaxcollection.comBank of America, N.A., Member FDIC Equal Housing Lender.  Some products may not be available in all states. Credit and collateral are subject to approval. Terms 
and conditions apply. This is not a commitment to lend. Bank of America and RE/MAX, LLC are separate entities; each is independently responsible for its 

products, services and incentives. Equal opportunity employers.Each RE/MAX® office is independently owned and operated. ©2012 by RE/MAX, LLC. All rights 
reserved. AR41l2B1   120898
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50,600 FANS

1.1 MILLION VIEWS

39,079 FOLLOWERS

1,780 FOLLOWERS



1. Put listing in Martin County MLS and the Regional MLS.
2. Put lockbox on property.
3. Put sign on property.
4. Put home on internet and use IDX technology to submit photos 

at www.stracuzzi.com, realtor.com, zillow.com, trulia.com - the 
top real estate websites - as well as 100’s of other Real Estate 
websites both local and WORLDWIDE.

5. Email network groups.
6. Call all agents who have recently shown homes similar to yours 

and see if their buyers are still available.
7. Call all buyers who have recently viewed homes similar to yours. 

I know where the buyers are for your home because we track 
them!

8. Prepare photo flyer.
9. Prepare a virtual tour of your home so that it can be viewed via 

computer 24 hours a day!
10. Promote your home at  network meetings.
11. Promote your home to RE/MAX agents in person & via email!
12. Contact prospective buyers everyday to ask them when they 

plan on moving and tell them about your home.
13. Contact every qualified buyer in our database to show them your 

home.
14. I or my team member will call you regularly with buyer feedback, 

updates in market conditions and details of what we are doing 
to market your home. 

15. Continue the above points weekly until an offer is written.
17. Pre-qualify any prospective buyers.
18. Negotiate on your behalf and open escrow!
19. Handle all negotiations, inspections and disclosures in escrow 

until the closing.

The key to my 
marketing plan is 
the daily contacts I 
make to prospective 
buyers and to top 
agents in town who 
have buyers for your 
home. 
Actively marketing 
your home makes 
the difference and 
7 days a week you 
can count on me 
and my team to 
promote your home 
to buyers!

MARKETING 
PLAN



 1. Managing time and following a schedule.
 2. Looking for and finding buyers and sellers daily.
 3. Converting leads into highly prequalified appointments.
 4. Making an enthusiastic and energetic presentation.
 5. Pricing property properly.
 6. Showing property in a manner that causes it to sell.
 7. Dealing with buyers questions and objections.
 8. Bringing buyers and sellers together.
 9. Delegating to a well trained staff.
10. Doing “It” daily.
11. Asking good questions to determine motivation.
12. Listening intensely to clients and prospects.
13. Skill of getting people and agents in my market to work 

with me.
14. Providing Services that cause people to come back 

again and again.
15. Developing motivation in myself.

I work on these daily!

After Years of 
Training, Coaching 
and Selling I Have 
Learned
That These Are 
The Skills That I 
Need To Help

You!

MANAGEMENT 
PLAN

Top Skills of a successful salesperson:





STUART, FL – Patrick Stracuzzi, Broker-Associate with 
RE/MAX of Stuart, has been presented with the RE/MAX 
Circle of Legends Award.  This prestigious award honors 
highly successful agents who have earned more than $10 
million in commissions, and have completed 10 years of 
service with the company. The Circle of Legends Award, 
created in 2001, has been achieved by less than one percent 
of all Sales Associates in the RE/MAX network. 

Stracuzzi is a real estate icon in Stuart, and has received 
many awards and accolades throughout his career 
including: RE/MAX Diamond Award, RE/MAX Platinum Award, RE/MAX 100% Club, RE/
MAX Lifetime Achievement Award, RE/MAX Hall Of Fame Award, and recently RAMC 
Community Service Award in 2010.  Patrick is a Star and Speaker for Star Power Systems and 
has created training and educational tapes with Bill Barret seminars and Star Power Systems. 
Patrick has been quoted in the New York Times and has been featured in Realtor Magazine. 
Patrick is a Certified Luxury Home Marketing Specialist, Certified Residential Specialist and 
a Certified Distressed Property Expert.  Patrick was awarded the Community Service Award 
in 2010 from the Realtor Association of Martin County and Awarded Entrepreneur of the Year 
Award by Northwestern University.  In his sales career Patrick has helped THOUSANDS of 
families buy or sell homes on the Treasure Coast. Patrick Stracuzzi is an International real 
estate instructor and is extremely proud of his Team which applies the highest quality level of 
service, open communication, and expert marketing and negotiating techniques to all real estate 
transactions.

RE/MAX AGENT
PATRICK STRACUZZI

EARNS
CIRCLE OF LEGENDS 

AWARD

www.stracuzzi.com

2895 SE Ocean Blvd.
Stuart, FL 34996

772-283-9991
800-889-0917

Patrick Stracuzzi
BROKER/OWNER

“The RE/MAX organization has top producing agents around 
the world, but Patrick Stracuzzi represents the best of the best,” 
said RE/MAX Chairman and Co-Founder Dave Liniger.  “Patrick 
works very hard for each of his clients, and as a result we are 
proud to recognize him with this most prestigious honor.” 

COMMUNITY
♥

PATRICK STRACUZZI REAL ESTATE TEAM
Serving you with all our heart!



PHILOSOPHY
Selling a home is one of the most important decisions you will make for you and your 
family.  Attempting to evaluate all of the information you will need to present your home 
to qualified buyers can be daunting.

Year after year, the Patrick Stracuzzi Real Estate Team, with its proactive multimedia 
marketing plan, helps hundreds of families see their dreams come true.  Additionally, our 
Team works together to assure you receive world class real estate service.

In today’s complex marketplace, experience and professionalism are hallmark qualities 
which our Team members possess and will use to help you reach your real estate goals.

COMMITMENT
As a Realtor, I contract with my clients.  Part of that agreement involves terms like, 
“COMMITMENT”, “good faith,” “diligent effort,” “looking out for the best interests of 
the client” etc. I want you to know that I take this very seriously. As a client, you will be 
treated and serviced as I would want to be treated and serviced.

QUALIFICATIONS
I have received many awards and accolades throughout my Real Estate career including: 
The Circle of Legends Hall of Fame Lifetime Achievement Award, RE/MAX Diamond 
Award, RE/MAX Platinum Award, RE/Max 100% Club, RE/MAX Lifetime Achievement 
Award, RE/MAX Hall of Fame Award.  I have been a Speaker for Star Power Systems, 
Weichert Real Estate, and created training and educational tapes with Bill Barret 
seminars and Star Power Systems. I have been quoted in the New York Times and been 
featured in Realtor Magazine. I am a Certified Luxury Home Marketing Specialist, a 
Certified Real Estate Specialist and a Certified Distressed Property Expert. In my career I 
have completed more than 3,000 Transactions with sales totalling over $1 Billion Dollars.  
I am an international real estate instructor and am extremely proud of my Team which 
applies the highest quality level of service, open communication, and expert marketing 
and negotiating techniques to all our real estate transactions. 
My most important qualification for selling your home is that my family and I also call the 
Treasure Coast home.  I live and work here with you ... you are my neighbor ... I would 
consider it an honor to work for you.

WHY HIRE 
PATRICK 
STRACUZZI 
AND
THE 
STRACUZZI 
TEAM?



The Patrick 
Stracuzzi

Real 
EstateTeam

Everyone on my staff is licensed and 
personally trained by me.

Simply stated, we meet daily to make 
sure our clients are getting the

highest level of service and we are 
always striving to improve!

Included on my team are these amazing 

Patrick Sean Stracuzzi
772-285-3586
patricks@stracuzzi.com

Patrick Sean, a native of Martin County, has 
been knocking on doors selling real estate with 
his father since the age of five. He is an avid 

Patrick Stracuzzi
BROKER/OWNER

Lauren Stracuzzi-Purkey
772-486-7822
lauren@stracuzzi.com
Born and raised in beautiful Martin County, Lauren 
has been knocking on doors with her father since she 
was three years old. She earned her real estate license 
immediately after graduating from Jensen
Beach High School at the age of 18. Then went on to 

graduate from The University of Central Florida with her Bachelors 
in Education.  After college and teaching for three years in Orlando, 
Lauren & her husband Stephen Purkey moved back home and 
started to raise their own family in the town they love and know so 
well. They now have two beautiful girls,
Amelia & Eleanor.
    Lauren began her real estate career in 2013. She has a passion
for people, is very detail oriented, and listens diligently when it
comes to what her buyers & sellers needs are. Having an education 
background sets Lauren apart from other Realtors as it helps in 
guiding her clients through the home buying & selling experience. 
Lauren puts 100% dedication into everything she does and looks 
forward to working with you toward a smooth transaction and the 
ultimate end result of a life long friendship after closing.

outdoorsman and brings his energy and enthusiasm to bear 
as he works diligently to assist Buyers and Sellers make their 
real estate dreams come true. Patrick Sean will make your real 
estate experience a memorable one.

Michael Ponte
772-341-2511
michaelponte71@gmail.com

I moved to Martin County 
with my family in August of 
2009. Over the years we had 
vacationed often in the area 

and when life offered the opportunity to live in 
Paradise we seized it and never looked back!
Helping others is my passion. I am truly 
happiest when I am engaged in the act of 
creating a possibility with another for their life 
and then working with them to help make that 
possibility become a reality.
  Being a Realtor feeds my passion for helping 
others as well as my other great passion, 
people! Those who know me often hear me 
say “People are my thing!” I love meeting and 
connecting with new people wherever I go. 
When my children were young and we would 
go new places they would see me talking with 
someone and ask me “Dad, do you know that 
person?” my response would always be “I do 
now!”

Buyers Agents, working 7 days a week to present your 
home to qualified buyers.

Eric Mulcahy
772-485-7960
eric@stracuzzi.com

Eric wanted to work as a real estate 
agent since he was 14 years old, 
seeing his grandfather being a 
successful farm broker and real 

estate investor from western New York. Eric 
received his real estate sales associate license 
in March of 2010 and has loved every second 
of it. He aims to also become a real estate 
investor and purchased his first property at 
age 23. Being a local of Martin County, Eric is 
extremely knowledgeable about the area. He 
specializes in residential real estate and knows 
Palm City, Stuart, and Jensen like the back of 
his hand. Thinking about buying or selling? 
Call, text, or email Eric today!

Sarah Stracuzzi
772-214-4781
sarah@stracuzzi.com
Born and raised in Martin County, 
Sarah knows the area very well. 
She loves spending time with her 
family and five sweet nieces and 

nephews! Working in the Remax office 
since she was 13 and spending summers 
working with her dad, Real estate has 
always been a part of her life.
  She is recently a homeowner herself and 
is excited to help others find their perfect 
home! Licensed in January 2017, she 
looks forward to following in her fathers 
footsteps and joining the family business!



!  
PATRICK STRACUZZI OF REMAX COMMUNITY NAMED ONE OF AMERICA’S  

TOP 1,000 REAL ESTATE PROFESSIONAL TEAMS BY  
REAL TRENDS, AS ADVERTISED IN  

THE WALL STREET JOURNAL 

Stracuzzi had an Impressive $98,301,278 Volume/ 304 Sides 

(STUART, FL, June 24, 2016)—Patrick Stracuzzi of RE/MAX COMMUNITY was 
named one of America’s top real estate professional teams by REAL Trends, as advertised 
in The Wall Street Journal. The Patrick Stracuzzi Team is again a member of the “The 
Thousand Top Real Estate Professionals,” a prestigious national awards ranking sponsored 
annually by REAL Trends and advertised in The Wall Street Journal.  Stracuzzi is ranked in 
the top one half of 1 percent of the more than 1.1 million Realtors® nationwide. 

The Thousand real estate professionals was announced on June 24, 2016, with four 
separate categories honoring the top 250 residential agents and agent teams for excellence 
in: 

• Individual Sales Professionals—Sales volume  
• Individual Sales Professionals—Transaction sides (in each real estate transaction, 

there are two sides that can be represented by a real estate agent: a buyer’s and a 
seller’s.) 

• Team Professionals—Sales volume 
• Team Professionals—Transaction sides    

Page Two – The Thousand Press Release 
For the second year, REAL Trends has added two new categories to The Thousand 

ranking based off of average sales price. This new category is broken down into the top 50 
residential agents and agent teams for excellence in: 

• Individual Sales Professionals – Average Sales Price 
• Team Professionals – Average Sales Price 
According to The Thousand, Stracuzzi had 304 transaction sides totaling over 

$98,000,000 in volume, ranking him 183 in the nation. 
“The best individual agents and teams—including Stracuzzi’s award-winning efforts

—were nothing short of phenomenal considering the challenges in today’s complex housing 
market,” said Steve Murray, founder of REAL Trends, a Denver-based consulting, publishing 
and communications company and The Trusted Source that complies the yearly, third-party 
verified list.  

“Becoming a member of such an elite group as The Thousand is an incredible 
accomplishment in any market, but what Stracuzzi did during these challenging times is 
impressive on so many levels,” said Marti Gallardo, vice president of classified advertising 
for The Wall Street Journal.  “His efforts topped 99.99 percent of the more than 1.1 million 
Realtors nationwide.”  

“I am absolutely thrilled to be named to The Thousand,” said Stracuzzi, who 
serves clients throughout the Treasure Coast.  “It’s incredibly gratifying to help clients find 
their dream homes as well as help them sell their properties quickly and for the highest 
price possible.”  

The ranking of The Thousand can be found at: 
 www.thethousandrealestateprofessionals.com 

THE PATRICK STRACUZZI TEAM AT RE/MAX COMMUNITY 
2895 SE OCEAN BLVD., STUART, FL 
772-283-9991 WWW.STRACUZZI.COM 

About The Thousand - This awards program was developed jointly by WSJ. Custom 
Studios (and is not affiliated with the Editorial Department) and REAL Trends, a leading 
source of analysis and information for the residential real estate brokerage industry. REAL 
Trends The Thousand honors America’s elite real estate professionals and their companies 
and is compiled and analyzed by REAL Trends with a special ad section included in The Wall 
Street Journal. 



As a real estate professional, I 
understand the importance of having 
special competencies and the right 

tools to help you buy or sell and exceptional 
home.  As part of my commitment to you to 
offer the best possible service, I have earned a 
special international designation awarded by 
The Institute for Luxury Home Marketing.

This important designation - Certified Luxury 
Home Marketing Specialist (CLHMS) - 
Recognizes education and achievement in the 
upper tier residential market.

Special Competencies

To become a member of The Institute, an 
agent must attend an intense two-day seminar 
focusing on marketing techniques and other 
special skills that set The Institute’s members 
apart from their competitors and give their 
clients and edge when selling or purchasing a 
luxury home.  In addition to attending training, 
an agent must meet performance standards set 
by The Institute, including documenting past 
successes in the luxury market.  Only then is 
the CLHMS designation award.

Market Knowledge

Each month, I receive valuable information 

Are You Buying or Selling an...

“Exceptional” Property?
from The Institute regarding market trends, 
creative marketing strategies, and best practice 
tips from other successful real estate professionals 
from across the country and abroad.  This is 
information which will be put to work to help you 
meet your real estate objectives.

Exceptional Tools

Thanks to the long list of The Institute’s 
marketing partners, I have access to targeted 
lists of the very affluent, global websites, 
distinctive marketing tools, a variety of premier 
publications, as well as a network of other real 
estate professionals to whom we can promote 
your property.

Exceptional properties call for exceptional agents.  
My CLHMS designation lets you know that I 
have the skills and marketing knowledge to make 
a difference for you.

If you, or someone you know, is interested 
in buying or selling luxury properties, I’d be 
delighted to assist.  Please call 772-283-9991 or 
contact me by email at pat@stracuzzi.com.

COMMUNITY
♥

PATRICK STRACUZZI REAL ESTATE TEAM
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Mike Lowry
772-334-0991
mikelowry@stracuzzi.com

Born in Michigan, Mike grew up in Fort 
Lauderdale. He moved to Jensen Beach with 
his wife, Karen, in 1973, and raised their two 
daughters here.  He has lived on the water in 

Martin County for over forty years.
During that time, Mike has shared his love of the 
Treasure Coast lifestyle with multiple generations of 
home buyers, and his extensive knowledge of the area 
makes him an especially valuable asset to newcomers 
to our community.
Mike has also been an active participant in fundraising 
efforts for the Hibiscus House Children’s Home, and 
served as Lieutenant Governor of the Florida Kiwanis.
A licensed broker, Mike ran his own agency in Jensen 
Beach for over thirty years before joining The Patrick 
Stracuzzi RE/MAX Team in 2015.  Says Mike “I have 
always had great respect for Pat and am proud to be a 
part of the Patrick Stracuzzi RE/MAX Team.

Domenick Giampietro
772-485-4900
dom@stracuzzi.com

Domenick has been familiar with the 
real estate business his entire life. Since 
before he was born his grandparents 

have bought and fixed up houses and still continue 
to do so to this day. He is an avid boater and 
knows the waterways in this area like the back 
of his hand. Born and raised here in Stuart FL, 
Domenick is very familiar with both Martin and St. 
Lucie counties. He looks forward to helping you 
sell your home or buy the house of your dreams!

Mike Stetson
772-708-5060
stetson@stracuzzi.com

Mike Stetson has been active in Florida 
real estate for over forty years. He is well 
known for his abilities to help owners 

obtain the highest value for their properties. A 
third-generation Floridian, he has been involved 
in boating and fishing all of his life. He has fished 
in numerous sailfish tournaments from the Florida 
Keys to Fort Pierce. He is an expert on waterfront 
properties and understands the needs of boat 
owners from outboards to large luxury yachts and 
the depth of water needed to navigate a boat from 
a channel to a waterfront dock. He has permitted 
and supervised construction of many docks in 
Martin County. 
In 1981 he and his wife, Sally, and their two sons, 
moved to a riverfront front home in Stuart.

Mike Ruccolo
772-485-7568
miker@stracuzzi.com

Mike was born and raised in Jensen 
Beach, Florida.  He received his real 
estate license at age 21. He attended 
the University of Florida in Gainesville 

where he received a Bachelor of Science in 
Ecology & Fisheries, and also met his wife, Kristin.  
They returned “home” to Martin County to settle 
near their families and the beautiful area of the 
Treasure Coast. Mike has worked in both real 
estate and the construction business for over 15 
years.  He is a true “people person” and is excited 
to help with the buying or selling needs of his 
clients.

John Martucci
772-634-0684
 johng@stracuzzi.com
Originally from London, England, John has been 
a local resident for almost 20 years. He lives in 
Martin County with his wife and three daughters. 
John has a multi-lingual background in English, 

Spanish, French and Italian and broad experience in sales, 
management, and real estate appraisal. He has a passion 
and commitment when listening to his clients needs and 
requirements and enjoys helping them achieve their real 
estate goals.

Carolyn Lovatt
772-485-7704 
carolyn@lovatt.org
Carolyn has been a local, waterfront resident 
for 20 years. Her knowledge of the area, high 
professional standards and personal attention to 
detail have enabled her to assist more than 250 

families achieve their real estate goals, totaling over $70 
million in closed sales. Carolyn specializes in residential and 
waterfront properties.



Michelle Thomas
772-260-0921
michelle@stracuzzi.com

Michelle has been a local resident since 
her young childhood. She is the proud 
mother of 3 beautiful children Sabrina, 
Jason and Chelsea and “Mimi” to 3 

precious grandbabies Kali Rae, Blakely Olivia and Dylan 
Jeffery. “They are my Success in Life”.
She has been a financial comptroller for a construction 
service company for 20 years,  showing her dedication 
and loyalty. Her excellent customer service and problem 
solving skills are unsurpassed. Michelle is known for her 
positive outlook on life, honesty and trustworthiness. 
She has a passion for home design and decorating and 
has years of construction knowledge. In her spare time… 
she is no stranger to the gym. She also has a passion for 
fitness and nutrition. She is an accomplished NPC Figure 
Champion. 
Michelle has the experience and qualities to provide her 
clients a personal and professional service that builds 
lasting relationships. Whether you are selling your lifetime 
home or looking for your dream home to build lifetime 
memories…
Michelle can assist you in making your dreams come true!

Ralph Clemons
772-215-8883
clemonsrealestate@comcast.net
I am a native Floridian and my 
parents were both Realtors. My 
family moved to Stuart in 1962 
when there was only one stop light 

in the entire county. I was mowing lawns and 
painting homes when I was eight years old 
and I got my real estate license when I turned 
twenty one. I was raised here and I raised my 
family here. I am proud of this area and the 
controlled growth policy and I enjoy helping 
people buy and sell real estate. Many of my 
customers have become close friends. Real 
estate is a very serious business, but we can 
still have fun working together.

COMMUNITY
♥

PATRICK STRACUZZI REAL ESTATE TEAM
Serving you with all our heart!

Nina Blum
772-626-9741
nina@stracuzzi.com

Nina Blum is a trusted and vital 
resource for the savvy home buyer,
seller and investor. Nina has lived 

in Florida for over 20 years and is an astute 
student of the Florida Real Estate Market.
   A Native Brazilian, Nina is fluent in 
Portuguese, Spanish and English. Her 
specialty is catering to her clients. She is an 
expert in all types of residential real estate 
including luxury homes, single family homes,
condominiums and new construction.



Stracuzzi had Ryan Zapatka, of Focused on Forever Studio,  produce a DVD on the 
amazing home at 3015 St. Lucie Blvd. in Stuart.

This home was built by high end respected builder Paul Klienfied,  to the highest 
standards and has a “one of a kind location” under the famous Banyan trees with 
protected deep water, high elevations, 
and easy access to the inlet. The cost 
to build this amazing home was 6.5 
million dollars and is now being 
offered at only 3.99 million.

The property is being marketed 
with the out of the box thinking by 
Stracuzzi. The professionally produced 
DVD  is being  direct mailed to the 
highest paid capita to attract high end 
buyers. Cindy, his marketing manager 
said, “Patrick is constantly coming 
up with out of the box ideas. He then 
gathers the team and together we put 
these ideas into action.”

Stracuzzi is the number one agent on 
the Treasure Coast in sales production, has a full team of support staff specialists and 
a boutique sales group of top selling specialists of ten achieving record results. 

Howard Brinton, creator of Star Power Systems, acknowledged Stracuzzi and his 
group for receiving  record results in the Nation.  Brinton said, “For Patrick’s group 
to be #20 in the Nation and with Florida being hit as one of the hardest states hit in 
this economy he deserves a round of applause. What I can say about Patrick is he 

PHOTO: A special member of the team, Lola Stracuzzi, 
Patrick’s best friend and team motivator stops by often to lend 
encouragement and greet buyers and sellers. As pictuued, she 
has been known to lend a paw in the signing of contracts too.

Top selling real estate agent,
Patrick Stracuzzi, is thinking out of the box 

in marketing and
his annual record sales show it!

spends money to make money. He is 
truly fearless and for that he is truly 
successful.”
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MY
WEBSITE

www.stracuzzi.com

An in-house customized 
website allows complete 
control over marketing 
your home.  From 
updating photos to 
promoting open 
houses, the website 
is an true information 
source fo potential 
buyers.
Those requesting 
additiaonal 
information 
are contacted 
immediately,
7 days a week, 
24/7 our site is 
working hard to 
bring buyers to 
your home!

“The Dream   Catcher” (April 2011 
magazine) received the 2011 Florida Realtor 
Magazine Editorial Award.

“From a year’s worth of magazines and  
articles only two awards are being given this 
year. Your advice and tips really resonated 
with the Realtor judges.
Thank you so much for making this 
wonderful contribution to the  
magazine.”

Doug Damerst
Editor in Chief | FloridaRealtors®
7025 Augusta National Drive, Orlando, FL 32822

♥

COMMUNITY
PATRICK STRACUZZI REAL ESTATE TEAM



Our Director of First Impressions, Suzy Hofer, is ready to schedule showings on 
all calls coming into the office.  Suzy will also provide you with feedback on those 
showings. Contact Suzy at 772-283-9991. Bonnie Haynes takes over this position on 
the weekends, to assure the phones are covered 24/7!

To have a full-time Director of Operations, Jim Allin, means clients will see their 
homes in the MSL as soon as all information is gathered. Jim will call you to schedule 
the photography of your home. Jim also schedules my moving trucks, available to 
you FREE of charge when buying or selling a home with me. Contact Jim at
772-283-4112.

Our Broker/Manager, Stacy Little, manages your contracts through closing. She 
regularly reviews contacts to be sure they are adhered to, and there’s always 
someone in the office to answer your call. Please call Stacy in reference to the 
Contract for Sale and Purchase, Inspection Reports, Addendums, Closing questions 
or anything that may be unclear. Contact Stacy at 772-283-1292.

A full-time Director of Marketing, Linda Pusateri, means the best possible exposure 
for your home and a strong commitment to the internet. Call Linda for any 
advertising questions that you may have 772-283-6343.

Our Courier/Photographer, Tony Stracuzzi, is available to capture the true beauty of 
your home for all to see!

Questions regarding office expenses contact,
Betty Cipra - Director of Finance 772-283-9991

MY STAFF 
AND
THEIR 
ROLES

Sometimes people ask me when they 
work with me, do they get me?

The answer is emphatically...

YES!
Enter ...  MY TEAM!

All the 
marketing, 

pricing 
strategy, 

networking, 
and

ultimate 
sale of each 
home is my 

responsibility.
With that said, 
years of selling 
Real Estate has
convinced me 
that the public 

demands
a high level of 
service that is
impossible for 
a single agent 

to match.

COMMUNITY
♥

PATRICK STRACUZZI REAL ESTATE TEAM
Serving you with all our heart!



EVERY 
PERFORMER 
NEEDS AN 
AUDIENCE.

Now that you’ve 
got a fantastic 
image and a sound 
marketing plan, it’s 
time for one final 
step; getting it in 
front of buyers.  
This important step 
is what separates 
The Patrick 
Stracuzzi Team from 
the comprehensive 
syndication plan 
anywhere.  Take 
a look at some of 
the places where 
potential buyers 
will be viewing your 
home...

WEBSITES 
WORLD-
WIDE

TAKING YOUR 
HOME TO BUYERS 
EVERYWHERE



Top 100 RE/MAX Teams
in the United States

Patrick Stracuzzi Real Estate Team 

40th in the NATION
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WHAT PAST 
CLIENTS 
ARE SAYING 
ABOUT THEIR 
EXPERIENCE 
WITH
THE PATRICK 
STRACUZZI 
TEAM

Patrick and his team worked for us tirelessly.  
Patrick counselled us throughout the process 
and was always there for us.  I would highly 
recommend the Patrick Stracuzzi Team for 
anyone either buying or selling their home.  
They are the consummate professionals.

Don & Grace

  Words cannot express my level of satisfaction with the Patrick Stracuzzi Team. Patrick and 
his team handled every aspect of the sale of my home in a proficient manner and made the 
experience as stress free as possible. The level of professionalism is second to none. My house 
was on the market for less than a few months and even sold for more than the appraised value.
Upon selling my home, Patrick also assisted us in finding our new home. His first priority was truly 
our happiness. He listened to our needs and desires and helped us to find a place we can truly 
call home. Patrick’s knowledge of the area is superb. Upon purchasing our new home, Patrick 
and his team went out of their way to help us transition into our new neighborhood. He even let 
us borrow his moving van when our movers showed up hours late. I cannot say enough about 
Patrick and his team. I would highly recommend them to anyone in the area purchasing or selling 
their homes. I really could not have been happier with my experience and will continue to use 
this team for all of
my real estate needs in the future.

Thanks. Nick Fiorella and Family

“I have worked with Patrick Stracuzzi exclusively for years, both on the sales and 
purchase side of the transaction.  I know this sounds simple, but the reason Patrick is 
so successful is because he thinks of his clients and not his commission. He goes way 
above and beyond the normal industry efforts to make sure the client is getting an 
excellent deal and finding the right house no matter how long it takes.  He does not 
pressure his clients into buying or selling or giving undesired concessions.  He always 
makes you feel comfortable and confident in a situation that can be very intense 
emotionally and financially.  He 
is a true gentleman and has 
extremely high standards in his 
dealings.  I can highly recommend 
his services to anyone looking to 
sell or purchase a home
Pat, - Thank you, Thank you, 
Thank you!”                                                                               Cabot Lord



MAGAZINES
AND
MORE!

MAGAZINES

NEWSPAPERS

BROCHURES

VIRTUAL TOURS



As technology 
improves, it is of 
ever-increasing 
importance that I 
stay right along with 
it in terms of new 
ways to get your 
home exposure. That 
is why I not only have 
a full-scale website 
with all my listings, 
along with access to 
thousands of MLS’s 
across the nation,
but also use a variety 
of other websites to 
generate exposure 
for your home. With 
a little help from 
Realtor.com, Trulia.
com, Yahoo Real 
Estate, and IDX 
technology I can
insure that your 
home can be viewed 
from 100’s of 
websites all across 
the world!

INTERNET 
MARKETING



Call
My Poppi 

Today!

“BIG or small
we sell them ALL! Come by 
the new RE/MAX Community 

office and let the
Patrick Stracuzzi Team
help you find your

dream home!!
Tell them I sent you!”

Have You Hugged Your
Realtor Today?


